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Hook thinks that commissions were the reason that the elderly couple discussed above was
advised to invest 80% of their funds in REITs. 

 
3. Do not rely on their emotions. It will lead them to sell at market lows and invest at market highs. 

 
4. Save.  Save.  Save. 

 
5. Do not speculate.  When clients play the market or day-trade, they are gambling on their ability to 

beat the pros.  They will lose. 
 

6. Do not invest primarily for “tax reasons.”  Tax shelters are frequently poor investments. 
 

7. Do not consider the client’s home as an investment.  Think of it as a place where the client’s
family and the client live. 

 
8. Reduce investment risk and increase returns by allocating investments among different asset 

classes such as large cap stocks, small cap stocks, REITs, foreign stocks, and bonds. 
 

9. Monitor investment performance on a quarterly basis and re-balance their investment allocation 
annually. 

 
10. Increase investment returns by controlling investment expenses and taxes. To accomplish these 

objectives, Oast & Hook recommends that our clients consider using index mutual funds or 
exchange traded funds. For larger accounts, Oast & Hook recommends separate account 
managers. 

 
Oast & Hook thinks that a competent fee-based investment advisor can assist our clients in 
accomplishing their estate, long-term care and investment goals. To assist our clients in establishing 
prudent investment policies, William Oast and Andrew Hook obtained the designation of Accredited 
Investment Fiduciary and have formed Oast & Hook Financial Services, L.L.C., a registered investment 
advisor.  Oast & Hook Financial Services provides investment advice, but it does not manage money.
For money management, Oast & Hook Financial Services refers our clients to experienced and 
competent money managers.  Our job is to help the client develop the client’s goals and objectives in a 
written investment policy statement, select appropriate money managers to implement the policy, 
monitor the performance of those managers, and to periodically review and update the investment policy 
statement. 
     

Workshop 
 
Oast & Hook is proud to present our second semiannual workshop entitled: “Elder Law: How will my 
affairs be managed if I am incapacitated?”  This workshop is open to the public.  It will be held at the 
Chesapeake Conference Center, 900 Greenbrier Circle, Chesapeake, Virginia 23320, from 9:00 a.m. to 
12:30 p.m., Wednesday, September 7, 2005.  For more information please visit Oast & Hook’s website at 
www.oasthook.com/workshop.php. 
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Oast & Hook 
 
Oast & Hook is an Elder Law firm.  We represent older persons, disabled persons, their families, and 
their advocates.  The practice of Elder Law is a holistic approach which includes estate planning, 
investment and insurance advice, estate and trust administration, powers of attorney, advance medical 
directives, titling of assets and designations of beneficiaries, guardianships, conservatorships, and public 
entitlements such as Medicaid, Medicare, Social Security, and SSI, disability planning, income tax 
planning and preparation, bill paying and account management and reporting, care management, and 
fiduciary services.  We also handle litigation involving these issues, such as will contests and estate 
administration disputes.  For more information about Oast & Hook, please visit our website at 
www.oasthook.com. 
 
Oast & Hook is the Virginia member of the Special Needs Alliance, a nationwide network of disability 
attorneys.  As members of this alliance, we assist personal injury attorneys in resolving their cases to 
enhance the judgments and awards of their disabled clients and to maintain the eligibility of these clients 
for SSI and Medicaid.  We are experienced in protecting the public benefits of persons with special needs 
and in assisting with the management of their assets.  For more information about the Special Needs 
Alliance, visit its website at www.specialneedsalliance.com. 
 

Distribution of This Newsletter 
 
Oast & Hook encourages you to share this newsletter with anyone who is interested in issues pertaining 
to the elderly, the disabled and their advocates.  The information in this newsletter may be copied and 
distributed, without charge and without permission, but with appropriate citation to Oast & Hook, P.C.  If 
you are interested in a free subscription to the Elder Law News, then please e-mail us at 
eln@oasthook.com, call us at 757-399-7506, or fax us at 757-397-1267. 
 

   Please visit us on the world wide web at:   
www.oasthook.com  

  
Our website contains information about Oast & Hook  
and an archive of our newsletters and other estate  
planning, estate administration, and Elder Law articles  
in searchable format .  
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This newsletter is not intended as a substitute for legal counsel.  While every precaution has been taken to make this newsletter accurate, we 
assume no responsibility for errors or omissions, or for damages resulting from the use of the information in this newsletter. 
 
This newsletter is produced to be sent electronically.  If we currently fax you a copy of the Elder Law News but you prefer to receive it by e-
mail, then please contact us at: eln@oasthook.com.  
 
If you would like to be removed from our Elder Law News distribution list, please e-mail us at eln@oasthook.com, call us at 757-399-7506, 
or fax us at 757-397-1267. 
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